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Quinns

It’s a (mainly female) family affair at Quinns. As car transport is a 
highly competitive haulage sector, Dave Young is happy to join in 
the Sheffield-based company’s 25th anniversary celebrations

THE
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T 
hese are tough times for 
family firms, so celebra-
ting 25 years in the com-
petitive car transporter 

business is a tribute to the 
tenacity of Anthony and Sue 

Quinn and their daughters 
Samantha, Abi and Laura.

Running a medium-sized 
road transport firm is diffi-
cult enough; operating a 
27-strong, all-drawbar fleet of 
car carriers presents a whole host 
of additional hurdles. The body-
work is heavy, expensive and can’t 
be used to carry anything else, 

health and safety – securing loads, 
working at height – a constant 

concern, and driver training is essential.
The maximum-length, 18.75-metre 

vehicles are unwieldy, more than 4m 
high and consequently restricted as to 
their routes. In the context of ever-rising 
fuel prices, car transporters are aero-
dynamically disastrous and need to run 
a PTO to power the hydraulics. A cur-
tainsider fleet is a cinch in comparison.

TRANSPORT HUB
Home to the brightly hued, red-and-
white wagons is Kiveton Park Station, 
on the outskirts of Sheffield, just off 
the A57 and minutes from Jct 31/M1.

They’re based here simply because 
it’s where the Quinn clan hail from, but 
the location is also handily central for 
their UK-focused work. The yard and 
workshops are in the old railway goods 
yard, the offices in the former station 
house and just a short step away is a 
canal – two former means of freight 

The mighty Quinns. Back row, left to right: 
Anthony (dad), Sam, Abi, Laura, Sue (mum); 
front, left to right: Frankie, Max, Ronnie

transport overtaken by lorries.
Anthony, who began his working 

career as a foreman fitter in the Sheffield 
steel industry, founded the firm. When 
the furnaces began to close in the early 
1980s he ‘went repairing trucks’ before 
setting up on his own delivering cars.

An early acquisition was a Fiat 65.10 
rigid three-car ‘sloper’ (the author of 
this article drove a similar Saviem for 
Abbey Hill) but much of Quinns’ early 
work was undertaken on trade plates.

A contract with Yorkshire Nissan 
dealer D C Cook, who leased extensive-
ly to Hertz rentals, could mean 100 cars 
a day requiring delivery to Manchester, 
with Anthony ferrying his ‘platers’ 
around in three ex-police minibuses.

As delivery destinations moved fur-
ther afield, for example Glasgow and 
Edinburgh, Quinns bought larger rigs 
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to carry them. Anthony recalls his first 
artic trailer, a Carrimore, ‘£450 and 
with rod brakes’. In the early days Sue 
ran the office, Anthony drove and after 
a hard day behind the wheel he went 
into the workshop to do the repairs while 
she looked after the children. ‘We had,’ 
he recalls, ‘no capital and no backing.’

Truck purchases, such as a Mercedes 
1625 and a Bedford TM Detroit Diesel 
two-stroke, which powered a nine-car 
drawbar, were funded from revenue 
and bought outright. Quinns prudently 
managed to acquire the freehold of the 
current yard; the company ethos of  
purchasing vehicles and undertaking 
their own repairs and maintenance 
(R&M) continues to date.

TOUGH FOR TOTS
While the firm slowly grew, everyone 
was expected to pull their weight. To 
say Anthony and Sue’s children were 
bought up to work in the family firm is 
an understatement; he told the three 
girls, from an early age: ‘If you don’t 
work, you can’t play.’ As teenagers, the 
sisters recall that no matter if they’d 
been out until 3am and had death-
dealing hangovers, they were woken at 
7am and dispatched to the yard.

We’re not talking paper-shuffling 
duties here; rather servicing and R&M, 
brake drums and electrics. Abi had a 

flair for rebuilding engines and all three 
developed impressive mechanical skills.

It was a tough upbringing, now 
viewed with equanimity. ‘It didn’t do us 
any harm,’ says Sam. She took her HGV 
licence test at the age of 21 and subse-
quently often ran as a team with Laura, 
effectively doubling the speed of load-
ing and unloading.

On a typical job shunting between 
compounds, Anthony reckons he shift-
ed 45 vehicles in a day, his daughters, 
76. On another occasion he got a call 
from the police warning ‘some gypsies 
are interfering with a car transporter’; it 
was the Quinn girls, called out to change 
a tyre beside the road, another continu-

ing company tradition.
Consequently the three sisters 
have always worked for the 

family firm. ‘It’s all we know,’ 
says… well, hard to be  
specific really, they tend to 

answer in unison. These 
days, Anthony and Sue 

take more of a back 
seat, although he still 
oversees the work-
shop while she cares 
for the grandchild-
ren. There are no for-
mally allocated roles or 
job titles; the current 
work allocation has, 

says Sue, ‘just evolved’. 
Sam Dunmow, 37 – 
with two daughters, 

Ronnie and Frankie – looks 
after operations.

Abi Mosley, 33, mum to 
Max, handles accounts and 

Laura, 31, a talented amateur racing 
driver, is traffic manager and load  
allocator. Cab mutt duties are under-
taken by the ebullient Charlie, latest in a 
succession of standard poodles.

NO FRILLS OR BLING
A distinctive livery and high main-
tenance standards aside, this is not a 
frills and bling operation. It was only 
18 months ago that the Quinns moved 
into the former station house office 
from portable cabins in the yard. ‘Dad, 
we’re moving there,’ said Sam, so they 
did. These women are tough…

With five such forthright characters, 
decisions tend to be made collectively 
and quickly. ‘We do have differences of 
opinion,’ says Abi, ‘but they’re soon 
sorted out,’ adds Laura.

A quarter of a century of steady, 
incremental growth has been far from 
plain sailing. An earlier recession in 
1988 when ‘we weren’t as strong as we 
are now’, says Anthony, saw the fleet 
numbers fall from eight trucks to just 
two. Valuable lessons have been learnt: 
trucks are bought outright, ‘nothing on 
lease, we’re in control, everything is 
done in house’, says Anthony, including 
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